
Regional Sales Manager
Wales & West – ideally located Newport,
Cardiff or West Midlands | £Competitive
Through development of a highly-skilled team of Category

Development Representatives you’ll deliver ambitious growth
plans through a diverse retail customer-base. 

With a genuine love of achieving results through motivating
others, you’ll know exactly what it takes to lead and develop a
successful team. An excellent communicator, with a keen eye

for detail, you’ll be comfortable implementing new ideas.
FMCG field management experience is essential. 

Category Development Representative
London, Kent, South Coast, Devon & 

North East | £Competitive
You’ll get to work with some of the best names in retail. 

Your role is to help them maximise their sales by creating a
total customer experience. You will be their product and

solutions specialist and will be be provided with all the tools 
that you need to succeed. 

You will be a results driven self starter who is totally customer
focused. In this role you will be expected to take a real 

hands-on approach to developing your customers’ business 
and growing their sales.

Enough to whet your appetite? Email your CV to cuisine@pursuitnha.com or telephone our retained consultant Julie Carmichael
at Pursuit NHA on 0118 940 5116.

Cuisine de France, part of IAWS PLC, is the leading provider of food to go and in-store bakery
solutions to the UK retail sector. Our success has been achieved by working in close partnership
with our customers in every aspect of their food to go and in-store bakery proposition, including

the training and execution of the offer in their stores.

Passionate and self motivated people, combined with award winning products and an unparalleled
category proposition are the key elements of Cuisine de France’s successful customer partnerships.
If you can demonstrate that you have the passion to succeed and the skills to grow our customers’

sales then we would love to meet you.

A passion for
customer service
and a hunger for

success.

 


